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Forthcoming!

Developmental Coaching
Life Transitions and Generational 
Perspectives
Edited by Stephen Palmer, Director, Centre for Coaching, UK,  
and Sheila Panchal, JP Morgan, UK

Developmental Coaching explores many of the common transition 
points we experience throughout life, including teenage 
transitions, becoming a parent, mid-life and retirement. This 
coaching book sets these transitions in their social context and 
reviews them in the light of generational factors. 
December 2010: 240pp. 
Hb: 978-0-415-47359-0: £50.00/$84.95 
Pb: 978-0-415-47360-6: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

	 Forthcoming!

Coaching Women  
to Lead
Averil Leimon, François Moscovici, 
and Helen Goodier, all at White Water 
Strategies, London, UK

“Coaching Women to Lead is timely, 
relevant, and hugely inspiring! The authors 
effortlessly demonstrate an approach 
that goes beyond conventional wisdom, 
bringing it to life with real world success 

stories, and doing so in a true coaching style that harnesses the 
strengths and rewards that coaching women can bring.” - Katherine 
Tulpa, CEO, Association for Coaching® and Co-founder, Wisdom8. 

Coaching Women to Lead asks why, in the 21st century, there is still 
such a disparity in the number of women filling leadership roles, 
compared with men. It argues that a specific coaching approach 
for women is not only possible but required to support women 
throughout their corporate career. 

Using case studies and findings from the authors’ research, 
Coaching Women to Lead proposes defined areas for coaching 
women, and offers practical advice for coaches who wish to 
contribute to the development of excellent women leaders.
October 2010: 272pp. 
Hb: 978-0-415-49105-1: £50.00/$84.95 
Pb: 978-0-415-49106-8: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

	 New!

101 Coaching 
Strategies and 
Techniques
Edited by Gladeana McMahon, Personal 
Development and Executive Coach, UK, 
and Anne Archer, Executive Coach, 
Group Facilitator and Researcher, UK

101 Coaching Strategies and Techniques 
provides focused, practical strategies 

to help the coach with their work. Each point provides a detailed 
explanation of the strategy together with potential pitfalls and 
solutions.

Contributors from a range of coaching backgrounds are brought 
together to cover a number of issues faced by professional 
coaches. 

101 Coaching Strategies and Techniques will be a handy reference 
tool for busy coaches; the bite-sized strategies will also provide a 
useful guide for those in training. 
selected Contents: Part I: Confidence Building. Part II: Developing as a 
Coach. Part III: Developing Specific Skills and Strategies. Part IV: Focusing 
on the Future. Part V: Group Coaching. Part VI: Problem Solving and 
Creativity. Part VII: Relationships. Part VIII: Self-Awareness. Part IX: When a 
Client Gets Stuck.  

February 2010: 328pp. 
Hb: 978-0-415-47333-0: £50.00/$84.95 
Pb: 978-0-415-47334-7: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

	 New!

Group and  
Team Coaching
The Essential Guide
Christine Thornton, Group Analyst  
& executive coach, UK

“The Coaching profession needs a book 
like this to appreciate where group and 
team coaching has evolved from (like many 
forms of coaching, from many disciplines) 

and to put a ‘stake in the ground’ at this stage of our evolutionary 
growth.” - Katherine Tulpa, From the Foreword 

This book offers a new perspective on the subconscious and non-
verbal processes through which people learn and communicate 
with each other in groups. Describing these processes in the 
context of modern organisational life, it provides practical advice 
about how to do group and team coaching. 

Introducing key concepts from psychology, group analysis 
and systems theory, Group and Team Coaching gives practical 
guidance on core areas of group coaching: team coaching, group 
supervision, action learning sets and other learning groups. 
selected Contents: Tulpa, Foreword. Part I: Introduction: What is Group 
Coaching? Part II: Learning, Holding and Exchange. Part III: Understanding 
Organizations, Groups and Teams: Systems Thinking. Part IV: Team 
Coaching. Part V: Strategies for Tackling Problem Behaviour. Part VI: 
Suggested Further Reading. 

March 2010: 288pp. 
Hb: 978-0-415-47227-2: £50.00/$84.95 
Pb: 978-0-415-47228-9: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

	 The Coaching 
Relationship
Putting People First
Edited by Stephen Palmer, Director, 
Centre for Coaching, UK, and Almuth 
McDowall, University of Surrey, UK

“This is a must read for anybody in the 
field, and anybody interested in caring 
relationships more generally…you won’t 
be disappointed.” - Cary L. Cooper, From 
the Foreword

The Coaching Relationship discusses how we can integrate 
process perspectives such as the quality of the coach-coachee 
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 	 The Psychology of 
Executive Coaching
Theory and Application

Second Edition

Bruce Peltier, University of Pacific 
School of Dentistry, California, USA

“This is a rich, comprehensive book for 
executives as well as their coaches. I 
strongly recommend this text for any 
executive interested in understanding 

and enhancing innovation in a good or bad economy.” - William H. 
Roedy, Chairman and Chief Executive, MTV Networks International

In this updated edition, topics reflect the latest developments 
in the field of executive coaching. Peltier describes several 
important psychological theories and how to effectively translate 
them into coaching strategies; essential business lessons in 
leadership, marketing, and the corporate viewpoint along with 
vocabulary for the therapist; the challenges women face as 
managers and executives and effective coaching methods for 
working with them; and lessons from successful athletic coaches 
that can be integrated into consulting skills.  
2009: 472pp. 
Pb: 978-0-415-99341-8: £22.00/$37.95

Forthcoming!

Encouragement Makes  
Good Things Happen
Theo Schoenaker, Adler-Schoenaker Institute for Individual 
Psychology, Tuttlingen, Germany

Translated by R. John Huber, Jutta Street, and Sandra Lose
This book is an English translation of the bestselling German 
book Mut Tut Gut (lit. “Courage Does Well”), which is now in its 
16th printing. It describes a courageous and encouraging style of 
living and focuses on the belief that human encouragement is the 
most important natural ingredient for the healthy development 
of human beings. Written in an engaging and conversational 
tone, the book first explores the negative consequences of 
discouragement on the individual and on society as a whole. It 
then discusses what encouragement is, why it is important in 
people’s lives, and how a person can encourage both himself and 
others. Several exercises are included to help guide mental health 
professionals in the encouragement of others.
November 2010: 256pp. 
Pb: 978-0-415-88316-0: £19.95/$34.95

Backlist Book

Handbook of Coaching 
Psychology
A Guide for Practitioners
Edited by Stephen Palmer  
and Alison Whybrow
Pb: 978-1-58391-707-7: 2007: 488pp. £25.95/$47.50

relationship, and professional perspectives including the 
influences of training and supervision, for more effective 
outcomes.

Stephen Palmer and Almuth McDowall bring together experts 
from the field of coaching to discuss different aspects of the 
coach-coachee relationship. 

Illustrated throughout with case studies and client dialogue, The 
Coaching Relationship is essential reading for practicing coaches 
and coaching psychologists wishing to learn more about the 
interpersonal aspects of coaching.
2009: 264pp. 
Hb: 978-0-415-45873-3: £50.00/$84.95 
Pb: 978-0-415-45874-0: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

	 Essential Life 
Coaching Skills
Angela Dunbar, Managing Director, 
Dunbar Training and Development 
Consultancy, UK

“This is a refreshing new take on areas 
which have been explored in other books... 
this book provides an entertaining and 
easy to follow guide to what coaching is, 
what it does, how it works and where to go 
for the next stage of the journey.” - Carol 
Wilson, From the Foreword

Essential Life Coaching Skills provides a comprehensive guide to 
the complete range and depth of skills required to succeed as a 
life coach.

Angela Dunbar uses theoretical background alongside practical 
examples to provide a clear understanding of what makes a 
successful life coach. This book focuses on seven essential skill 
sets that are necessary for effective life coaching, with each 
chapter giving specific examples of how these skills are used in 
life coaching, and how they can be developed and improved. 
2009: 216pp. 
Hb: 978-0-415-45896-2: £50.00/$84.95 
Pb: 978-0-415-45897-9: £16.99/$30.95

Series: Essential Coaching Skills and Knowledge

Also in the Series

Buckley/Buckley: A Guide to Coaching 
and Mental Health: The Recognition 
and Management of Psychological 
Issues

Hb: 978-0-415-39458-1: 2006: 264pp. £47.50/$85.00 
Pb: 978-0-415-39459-8: 2006: 264pp. £17.50/$32.50

McMahon et al.: Achieving Excellence in 
Your Coaching Practice: How to Run a 
Highly Successful Coaching Business

Hb: 978-1-58391-895-1: 2005: 248pp. £47.50/$85.00 
Pb: 978-1-58391-896-8: 2005: 248pp. £17.50/$32.50

Leimon et al.: Essential Business 
Coaching

Hb: 978-1-58391-882-1: 2005: 192pp. £47.50/$85.00 
Pb: 978-1-58391-883-8: 2005: 192pp. £17.50/$32.50

www.routledgementalhealth.com/essential-coaching-skills
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To order in the USA, CANADA and latin america

10%
DISCOUNT
10% discount for  
all online orders
Visit www.routledgementalhealth.com

FREE
POSTAGE
AND PACKING
For USA/canadian  
online orders over $35
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Customer Services, Taylor and Francis, 7625 Empire Drive, 
Florence, Kentucky, KY 41042, USA

Toll Free Phone: 1-800-634-7064, Phone RoW: +1 859-525-2230 
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or visit www.routledgementalhealth.com

your details (block capitals please)

Name

Full Address

Zip code		  Telephone

Country		E  mail

Routledge is part of the Taylor & Francis group, a trading division of Informa UK Ltd. Registered in England  
under no. 3099067. Registered Office: Mortimer House, 37-41 Mortimer Street, London W1T 3JH

Please tick here if you do NOT wish to receive special offers and updates by email 
IMPORTANT: If your organisation uses whitelists, please whitelist webmaster@routledgementalhealth.com

please send me the books indicated below

Author/Editor	 Title	 ISBN	 Price	 Quantity	 Amount Payable

Postage and Packing: We request that all US and Canadian individual orders be prepaid by check, money order (in US dollars), or credit card. Latin American 
individual orders should be prepaid by money order or credit card only. All prices and page counts are subject to change without notice. Offer good in the US,  
Latin America, and Canada only. All orders must be prepaid. USA Shipping and Handling: For USA/Canadian orders over $35.00 placed online at  
www.routledgementalhealth.com we offer free Postage and Packing. US Ground: $5.99 first book; $1.99 each additional book. US 2-Day: $9.99 first book; 
$1.99 each additional book. US Next Day: $29.99 first book; $1.99 each additional book. Canada Ground: $7.99 first book; $1.99 each additional book. Canada 
Expedited: $15.99 first book; $1.99 each additional book. International ISAL: $17.00 first book; $5.00 each additional book. International Courier: $44.00 
first book; $7.00 each additional book. Residents of AZ, CA, CO, CT, FL, GA, KY, MA, MD, MO, NJ, NY, PA, TN, TX and VA please add local sales tax. Canadian 
residents please add 5% GST. Orders from Individuals: Orders must be accompanied by payment or have credit card authorization. A 21-day return period 
is allowed. Returned books must be received in saleable condition. Orders from Institutions: Orders must have purchase order number and complete title information. Returns must be authorized in advance and must be 
received within 1 year of invoice date (60 days for dated material) and in a saleable condition. Please note: All prices and extents are correct at the time of going to press, but are subject to change without notice. Some of the 
books featured may not be published yet. All orders will be recorded and books sent automatically on publication. Checks will be banked immediately but credit cards will be debited on publication (please specify expiration date).

Postage and Packing

Tax Payable

Total Amount Payable

payment details (please tick box)

	 Please invoice me	 I enclose a check for

	 I authorize you to debit my card with the amount of

Card type

Card number	E xpiration Date	 Start Date

	 /	 /

Issue No.	 3-Digit Security Code	 Signature	D ate

	 /	 /

Credit Card Address (if different from above)

(Checks should be made out to Taylor and Francis Informa Ltd.)



bo
o

k 
o

rd
er

 f
o

rm

Arenas
All books are available to buy online using our secure 
e-commerce system, and as an aid to your online purchases, 
we are pleased to provide our up-to-date subject specific 
Arenas. We’ve made the arenas very easy to navigate 
around, because we know that you want to find the 
information you’re after quickly, whether it’s the ‘buy 
now’ link for a particular book, the date and venue of a 
forthcoming conference, or the online version of a specific 
academic journal article.
Here’s a brief overview of the new features:
RSS Feeds of latest titles so that you can subscribe to 
receive news of our latest books. 
Browse Books by Subject to make it easier for you to find 
books in the specific subjects that you are interested in. 
Interactive Conference Map integrating the cutting-
edge technology behind GoogleEarth, our GoogleMaps 
application allows you to see, at a glance, all of the events 
that are coming up near you.
Journals vastly increased coverage of our relevant 
academic journals – you’re only a few clicks away from the 
latest professional and academic journal articles. 
Blog Posts the latest Blog Posts from around the world 
which have been tagged as subject-related. 
Brand new visual design emphasising web accessibility 
and ease of navigation. 
Brought to you by Routledge Mental Health 
www.routledgementalhealth.com

Series Websites

CBT with Children, Adolescents  
and Families Series
www.routledgementalhealth.com/cbt-with-children

Clinical Psychology: A Modular Course Series
www.psypress.com/clinicalmodular 

Essential Coaching Skills and Knowledge Series
www.routledgementalhealth.com/essential-coaching-skills

Practical Clinical Guidebooks Series
www.routledgementalhealth.com/practical-clinical-guidebooks

The CBT Distinctive Features Series
www.routledgementalhealth.com/cbt-distinctive-features

We respect the privacy of our customers: we will always 
include a link to leave the list in any communication and  
will never pass on your email address to a third party.

Our email alerting service allows 
you to receive email notification 
of new books, special offers, 
and forthcoming events in 
specific areas of mental health. 
Updates are sent periodically 
and members can unsubscribe 
at any time.Sign up now!

To receive information on our  
latest books via email please visit 

www.routledgementalhealth.com/emails

Addiction Arena
www.addictionarena.com

ADHD Arena
www.adhdarena.com

Arts Therapy Arena
www.artstherapyarena.com

Child and Adolescent Mental Health Arena
www.camharena.com

Clinical Psychology and Psychiatry Arena
www.clinicalpsychologyarena.com

Cognitive Behavior Therapy Arena
www.cbtarena.com

Counseling Arena
www.counselingarena.com

Couples and Family Therapy Arena
www.familytherapyarena.com

Eating Disorders Arena
www.eatingdisordersarena.com

Forensic Psychology & Psychiatry Arena
www.forensic-psychology-arena.com

Gender and Sexuality Arena
www.gender-and-sexuality-arena.com

Gerontology Arena
www.gerontologyarena.com

Grief and Bereavement Arena
www.bereavementarena.com

Health Psychology Arena
www.healthpsychologyarena.com

Jung and Analytical Psychology Arena
www.jungarena.com

Psychoanalysis Arena
www.psychoanalysisarena.com

Psychotherapy Arena
www.psychotherapyarena.com

School Psychology Arena
www.schoolpsychologyarena.com
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Book Promotions Ltd
BMD Office Park, 108 De Waal Road
Diep River, 7800 Cape Town
South Africa
Tel: +27 21 707 5700
General Fax: + 27 21 707 5795
Orders Fax: +27 21 707 5794
Email: msymington@bookpro.co.za

Israel and the Palestinian Territories
Ryan Cooper, Area Sales Manager
Milton Park Sales Office
Tel: +44 (0) 20 7017 6113
Fax: +44 (0) 20 7017 6748
Email: ryan.cooper@tandf.co.uk
and Rodney Franklin, 
Franklin’s International
PO BOX 3772 7
Tel Aviv 61376, Israel
Tel: +972 3 5600724 
Fax: +972 3 5600479
Email: rodneyf@netvision.net.il

Europe
Peter Havinga, European Sales Manager
Tel: +31 (0) 23 750 5730
Fax: +31 (0) 23 750 5701
Mobile: +31 (0) 6 515 69560
Email: peter.havinga@tandf.co.uk

Belgium, The Netherlands,  
France and Luxembourg 
Liza Walraven
Sales Representative
A. Hofmanweg 5a, 2031 BH Haarlem,
The Netherlands
Tel: 0031 (0) 23 7505731
Fax: 0031 (0) 23 7505701
Mobile: 0031 (0) 623849668
Email: liza.walraven@informa.com

Greece
Ryan Cooper, Area Sales Manager
Milton Park Sales Office
Tel: +44 (0) 20 7017 6113
Fax: +44 (0) 20 7017 6748
Email: ryan.cooper@tandf.co.uk

Nordic Countries
Peter Havinga, European Sales Manager
Tel: +31 (0) 23 750 5730
Mobile: +31 (0) 6 515 69560
Email: peter.havinga@tandf.co.uk

Germany, Austria and Switzerland
Gabriela Mauch, Area Sales Manager
Mobile: +49 (0) 17 3905 9469
Email: gabriela.mauch@tandf.co.uk

Spain, Portugal and Italy 
Philip Veysey, Area Sales Manager
Tel: +34 91 700 0688
Fax: +34 91 141 2304
Mobile: +34 68 777 3678
Email: philip.veysey@informa.com

Eastern Europe 
(Humanities and Social Sciences)
Marek Lewinson
Bohaterewicza 3/45, 03-982 Warsaw, Poland 
Tel/Fax: + 48 (0) 22 6714819
Mobile: +48 (0) 602 707 037
Email: mlewinso@it.com.pl 
and (Science and Technology)
Radek Janousek
Pod Nouzovem 972/21 
19700 Prague, Czech Republic 
Tel: + 42 (0) 286 584 9888
Mobile: +42 (0) 602 294 014
Email: radek@mareklewinson.com

European and Japanese Enquiries
Lucy Astone
International Sales Support Coordinator
Milton Park Sales Office
Tel: +44 (0) 20 7017 6149
Fax: +44 (0) 20 7017 6748
Email: lucy.astone@informa.com

South Asia
Ryan Cooper
Area Sales Manager
Milton Park Sales Office
Tel: +44 (0) 20 7017 6113
Fax: +44 (0) 20 7017 6748
Email: ryan.cooper@tandf.co.uk

India
Pankaj Bhardwaj 
Taylor & Francis Books India Pvt Ltd
912 Tolstoy House, 15-17 Tolstoy Marg
New Delhi – 110001
Tel: +91 (0) 11 23712131 / 23351453
Fax: +91 (0) 11 23712132
Email: tandfindia@airtelbroadband.in

Pakistan
M. Anwer Iqbal
Book Bird, Mian Chambers, 3 Temple Road
PO Box 518, Lahore, Pakistan
Tel: +92 42 636 7275
Fax: +92 42 636 1370
E-mail: bookbird@brain.net.pk

Sri Lanka
Nirosha Saravanapavan
Mobile: 0094 714 750911
Email: niroshas@sltnet.lk

Korea
Se-Yung Jun
ICK (Information & Culture Korea)
473-19 Seokyo-Dong, Mapo-Ku, Seoul,  
Korea 121-842
Tel: +82 2 3141 4791
Fax: +82 2 3141 7733
Email: cs.ick@ick.co.kr

Japan
Hans Van Ess, Book Sales and Marketing Executive 
Taylor and Francis Group
7F Koshin Bldg. 2-23-4 Kanda-Jimbocho, Chiyoda, 
Tokyo 101-0051, Japan
Tel: +81 (0) 35848 7061 
Mobile: +81 (0) 80 5426 3552 
Email: hans.vaness@informa.com
United Publishers Services Limited
Tel: +81 (0) 3 5479 7251
Fax: +81 (0) 3 5479 7307
Email: info@ups.co.jp

Editorial Office:
Takahiko Kaneko
Tel: +81 (0) 3 5296 9186
Fax: +81 (0) 3 3252 1822
Email: edsynapse@nifty.ne.jp

East and South East Asia

For all Taylor & Francis Group imprints please 
order from Taylor & Francis Asia Pacific, 
Singapore Sales Office

Singapore Sales Office
Taylor & Francis Asia Pacific
240 Macpherson Road
#08-01 Pines Industrial Building
Singapore 348574
Tel: +65 6741 5166
Fax: +65 6742 9356
Email: sales@tandf.com.sg

Vietnam
Jeffrey Lim, Book Sales Director
Email: jeffrey.lim@tandf.com.sg

Hong Kong 
Jeffrey Lim, Book Sales Director
Email: jeffrey.lim@tandf.com.sg 
Jolly Chan, Account Manager 
Email: jolly.chan@tandf.com.sg

Singapore, Philippines and Indonesia
Francis Chua, Sales Manager
Singapore Sales Office
Email: francis.chua@tandf.com.sg

Thailand
Taylor & Francis Asia Pacific
Tel: +66 (2) 642 7954-6 ext. 406
Fax: +66 (2) 642 7677
Jeffrey Lim, Book Sales Director
Email: jeffrey.lim@tandf.com.sg
and Nonglak Sawaithong, Sales Executive
Email: s.nonglak@tandf.com.sg

Malaysia and Brunei
David Yeong, General Manager
Taylor & Francis Publishing Services
Taylor & Francis Asia Pacific 
Tel: +60 (3) 5630 1361
Fax: +60 (3) 5630 1732
Mobile: +60 (0)16 331 9912
Email: david.yeong@tandf.com.sg

China 
Taylor & Francis
Room 1108B, Culture Square
No. 59 Jia, Zhongguancun St.
Haidian District, Beijing 100872
P.R. China
Tel: +86 (10) 82502670
Fax: +86 (10) 82502566
Jeffrey Lim, Book Sales Director
Email: jeffrey.lim@tandf.com.sg
Cynthia Ji, Sales Manager
Email: cynthia.ji@tandf.com.sg

Taiwan
Taylor & Francis Asia Pacific 
Tel: +886 (2) 2578 6106 ext.125
Fax: +886 (2) 2578 6507
Mobile: +886 (9) 7216 9672
Jeffrey Lim, Book Sales Director
Email: jeffrey.lim@tandf.com.sg 
and Sara Cheng, Sales Executive
Email: Sara.Cheng@tandf.com.sg

Shanghai Region
Chris Ye, Senior Sales Executive
Tel: +86 135 64618686
Email: chris.ye@tandf.com.sg

Australasia
Joanne Blackford
(Maternity cover for Kate Pearce)
Milton Park Sales Office
Tel: +44 (0)207 017 6053
Fax: +44 (0)207 017 6748
Email: joanne.blackford@tandf.co.uk

Australia
Palgrave Macmillan 
Tel: +61 (0) 39825 1111
Fax: +61 (0) 39825 1010
Email: palgrave@macmillan.com.au

New Zealand
Macmillan Publishers NZ Ltd
Victoria Johnson
Tel: +64 9414 0350
Fax: +64 9414 0357
Email: vicki@macmillan.co.nz 

Australia and New Zealand
CRC Press and Marcel Dekker only
Libraries may wish to order from their 
local bookseller, Palgrave Macmillan or
DA Information Services Pty Ltd
Tel: +61 3 9210 7804
Fax: +61 3 9210 7788
www.dadirect.com.au

Australia
Europa Publications (non-exclusive)
James Bennett
Tel: +02 9986 7064
Fax: +02 9986 7030
www.bennett.com.au

Caribbean and The West Indies
Jasmina Basic, Area Sales Manager
Milton Park Sales Office
Tel: +44 (0) 20 7017 6187
Fax: +44 (0) 20 7017 6748
Email: jasmina.basic@tandf.co.uk

North America

Sales Office
Dennis Weiss, Vice President Sales
Taylor and Francis 
6000 Broken Sound Parkway
NW, Suite 300, Boca Raton, FL 33487, USA

Within the Continental USA: 
Tel: 800-272-7737 
Fax: 800-374-3401
E-mail: orders@taylorandfrancis.com

Outside USA:
Tel: +1 561-994-0555 
Fax: +1 561-361-6018
Email: International.orders@taylorandfrancis.com

Central and South America  
and Mexico
Michael Dulisse, Sales Office, Boca Raton, FL
Taylor & Francis
Tel: +1 561 998 2582
Fax: +1 561 361 6049
E-mail: Michael.Dulisse@taylorandfrancis.com
and Ethan E. Atkin
Cranbury International LLC, 7 Clarendon Ave, Suite 2, 
Montpelier, VT 05602, USA
Tel: +1 802 223 6565
Fax: +1 802 223 6824
Email: eatkin@cranburyinternational.com

International Enquiries
Joanne Blackford
(Maternity cover for Kate Pearce)
International Sales Support Manager (Books)
Tel: +44 (0) 20 7017 6053
Fax: +44 (0) 20 7017 6748
Email: joanne.blackford@tandf.co.uk

South Asian, Middle Eastern  
and African Enquiries
Reanna Young
International Sales Support Coordinator
Tel: +44 (0) 20 7017 6114
Fax: +44 (0) 20 7017 6748
Email: reanna.young@tandf.co.uk

Foreign Rights 
Adele Parker
Email: adele.parker@tandf.co.uk

China Liaison Office
Yan Pei, Manager
Taylor & Francis
Tel/Fax: +86 (10) 58876523
Email: yanpei@tandf.com.sg

International Customer Services,  
Orders and Distribution
Taylor and Francis Customer Services
Bookpoint, 130 Milton Park, Abingdon 
Oxon, OX14 4SB, UK
Tel: +44 (0) 1235 400 524
Fax: +44 (0) 1235 400 525
email (UK): uktrade@tandf.co.uk
email (International): international@tandf.co.uk

Distribution, International Representatives and Agents
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TO ORDER A BOOK:
Customer Services 
Taylor and Francis, 7625 Empire Drive, 
Florence, Kentucky, KY 41042, USA

Toll Free Phone: 1-800-634-7064 
Toll Free Fax: 1-800-248-4724 
Phone RoW: +1 859-525-2230 
Fax RoW: +1 859-647-5027
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